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MEGAWATTS ADDED

Ohio solar projects
Ohio’s solar-power installations peaked in 2012 and have 
decreased sharply since then.
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A megawatt can supply electricity for about 1,000 houses.

* Partial-year value. Note: Figures are for projects registered with Ohio 
regulators. This includes nearly all, if not all, solar installations in the state.

Sources: Public Utilities Commission of Ohio, Solar Energy Industries 
Association      

O
n one side are thousands of
acres of Vermont forest. On the
other, the rippling waters of the
Connecticut River.

And there, in the middle, is a
team of Ohio solar-power developers, a long
way from home.

Hull & Associates of Dublin, the project
manager behind a Brattleboro, Vt., solar ar-
ray, has been looking far afield for work fol-
lowing a steep drop in projects in Ohio.

The company is one of several whose lead-
ers blame recent Ohio legislation for drying
up work here, forcing Ohio-based developers
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Tom Taylor looks over the installation of solar panels at Beightler Armory on W. Dublin-Granville Road. He is the project manag-
er for Dovetail Solar & Wind, which now does only 60 percent of its business in Ohio and has cut its workforce in half since 2012. 

Solar cloudy
Ohio installers say they’re forced to pursue

business out of state because of new energy law

See Solar Page G6
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A chief executive in Seattle
made national headlines last
week when he slashed his salary
so that his employees could
make at least $70,000 a year.

That’s way above the federal
minimum wage, and it is rough-
ly double the previous salaries of
some of his workers, according
to The New York Times. But for
some families, even that sort of
paycheck might not be enough
to guarantee they won’t be un-
done by one emergency.

Close to 1 in 3 households
earning more than $75,000 a
year live paycheck to paycheck
at least some of the time, ac-
cording to a survey released by
SunTrust Bank on Thursday.
More than 1 in 4 households
earning more than $100,000 a
year said the same.

Personal finance

Middle
class also
struggles
to save
By Jonnelle Marte
THE WASHINGTON POST

See Save Page G5

It might be good click bait, but
an online article’s recent claim
that “Victoria’s Secret has re-
cently fallen on hard times” is
also quite a laugh.

The article by the website
Business Insider backed up its
assertion by quoting a Uni-
versity of Southern California
professor who says that the
brand is “sexist and stodgy” and
should learn from former corpo-
rate sibling Lane Bryant.

As it happens, Lane Bryant,
once owned by the company
now known as L Brands, recently
launched a marketing campaign
that takes a dig at Victoria’s
Secret. It features six plus-size
models and proclaims, “I’m no
angel,” a presumed reference to
the lingerie retailer’s models. 

Local observers seem puzzled 

Victoria’s
Secret just
fine, say
experts 
By Tim Feran
THE COLUMBUS DISPATCH

See Retail Watch Page G2
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Retail Watch 
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Q: What’s a tax inversion? 
— G.F., Forsyth, Ill.

A: A tax inversion happens
when a company becomes a
subsidiary of another company
in another country to take
advantage of more favorable
tax rules in that country. Many
American companies have
done this in recent years, and
the Obama administration has
taken steps to reduce its appeal
as an option.

Fool’s school: self-employed
retirement plans

If you’re self-employed, your
main options for retirement
plans are the SEP IRA, the
SIMPLE IRA and the solo 401(k)
plan, which allow you to de-
duct your contributions, let
your earnings grow tax-de-

ferred and get taxed on with-
drawals in retirement. The solo
401(k) plan also offers a Roth
option, working like a Roth
IRA.
� The SEP (Simplified Em-

ployee Pension) IRA lets em-
ployers or self-employed indi-
viduals contribute to an ac-
count that’s subject to the

withdrawal and tax rules of
traditional IRAs. Its contribu-
tion limits are far higher,
though, at the lesser of 25 per-
cent of compensation or
$53,000 in 2015 for most folks.
It’s easy to set up and has low
administrative costs.
� A SIMPLE (Savings In-

centive Match Plan for Employ-
ees) IRA is a tax-favored retire-
ment plan that self-employed
individuals set up for them-
selves, or that small employers
set up for themselves and their
employees. Contributions must
go to a SIMPLE IRA. They can-
not be added to your existing
IRA. The contribution limit for
employees is $12,500 in 2015,
plus $3,000 for those 50 or
older.
� A solo 401(k) plan, also

known as a one-participant
401(k), is a traditional 401(k)
plan for a business owner, or
for the owner and his or her
spouse. The owner can make
both elective-deferral contribu-
tions from compensation of up
to $18,000 in 2015 ($24,000 for
those 50 or older) and employ-
er non-elective contributions,
with all contributions capped
at $53,000 in 2015.

Foolish Trivia
I trace my history back to

1866 and Europe’s first con-
densed-milk factory, in Swit-
zerland. One of my first prod-
ucts was a crude baby formula.
Chocolate became another key
product in the 1920s. The cof-
fee I introduced in 1938 was a
big hit with American soldiers

in World War II. In 1948, I in-
troduced an instant chocolate
drink. Who am I?

Last week’s trivia question:
I trace my history to the

1940s and an orthopedic sur-
geon in Kalamazoo, Mich., who
invented better medical prod-
ucts than the ones available to
him. Today, I’m a global leader
in medical technology, with
products that include spinal
implants, waste-management
systems, endoscopy cameras,
replacement hips and knees
and robotic-surgery systems.
Who am I? 

Answer: Stryker

Got a question for the fool?
Send it in care of this newspa-
per.

Companies avoid higher U.S. tax rate through inversions

Motley Fool
David & Tom Gardner
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CHAPTER 7
Horsley, Timothy Ryan, fdba
Horsley All Star Heating & Air
Conditioning, 462 S. Pohlman
Rd., Chillicothe, 45601; Horsley,
Angela Leigh, 462 S. Pohlman
Rd., Chillicothe, 45601. April 7.
(15-52213).

CHAPTER 13
Peters, Carrie Lynn, dba Lancas-
ter Bicycle, dba Tambren En-
terprises LLC, 2313 Hawk St.,
Lancaster, 43130. April 7. (15-
52230).

BANK-
RUPTCIES 

and installers to compete for
jobs far from their home turf.

“If they are an Ohio-based
company, they are either going
out of state or going out of
business,” said Steve Giles, vice
president for alternative energy
at Hull & Associates, and a
frequent flier to Vermont.

This new reality is largely the
result of Senate Bill 310, signed
in June by Gov. John Kasich. 

The law places a two-year
freeze on Ohio’s benchmarks
for renewable energy and ener-
gy efficiency, which supporters
say will lead to lower electricity
bills for businesses and resi-
dents. The changes have con-
tributed to a nose dive in the
market value of something
called a “solar renewable ener-
gy credit,” a key tool for financ-
ing projects.

Companies are adapting by
bidding on more contracts
outside the state, based on
interviews with developers and
installers.

“I am in Massachusetts to-
day. I was in Georgia yesterday.
I will be in North Carolina
Monday,” said Jeremy Chap-
man, vice president of solar
business development for Me-
link Corp., an engineering firm
in the Cincinnati area. He was
speaking by phone from the
suburbs of Boston.

Last year, 90 percent of his
company’s completed solar
projects were outside of Ohio,
with several big ones taking
place in Indiana. That was a big
change from 2011 and 2012,
when every project was in Ohio,
including a high-profile solar
array at the Cincinnati Zoo.

“I’m married with a soon-to-
be-8-year-old daughter and a
soon-to-be-1-year-old son,”
Chapman said. “Travel is cre-
ating a lot of stress in my life,
for sure.”

Shifting focus
Construction of Ohio solar

installations peaked in 2012,
with projects generating 25
megawatts, and then declined

the costs and accept lower
profit margins, he said.

Dovetail did about 95 percent
of its business in Ohio in 2013.
That was down to 70 percent
last year and will be about 
60 percent this year, Frasz said.

He also had to cut jobs, going
from a peak of about 40 em-
ployees in 2012 to about 20
today. These are so-called
“green jobs” that are often
coveted by elected officials and
economic development lead-
ers.

“It’s terrible,” he said about
having to lay off workers.

Considering options
The changes to Ohio law

followed more than a year of
lobbying by large utilities and
others who said it was too ex-
pensive to meet the clean-
energy benchmarks. Rather
than repeal the standards,
lawmakers put the rules on
hold for two years while a study
committee considers other
changes.

Ohio Sen. Bill Seitz, R-Cin-
cinnati, said the benefits of the
new law far outweigh the draw-
backs. He was a leading spon-
sor of the measure.

“To the extent you present
the same sad stories from the
same whiners, you’re not pro-
viding a complete picture,” he
said.

He has argued that renew-
able-energy companies depend
too much on government man-
dates and subsidies. He thinks
the pause in the mandates, and
an accompanying decrease in
electricity bills for some com-
panies, will lead to a net in-
crease in jobs.

Ohio solar companies have
been hearing those types of
arguments for the past few
years while they watch their
industry growing in other
states.

“Solar is here to stay,” said
Greg Kuss, president of Solar-
Vision, a solar developer in
Dublin. His company has three
employees, down from six a few
years ago. “Right now, Ohio is
saying, ‘Go do it elsewhere.’”

dgearino@dispatch.com
@DanGearino
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Ohio solar projects
The state’s five largest solar installations were completed from 2009 
to 2012.

PROJECT COUNTY
YEAR

COMPLETED
MW OF

CAPACITY

Wyandot Solar

BNB Napoleon Solar

Celina Solar Project

AMP Napoleon Solar Facility

First Solar Perrysburg Array

Wyandot

Henry

Mercer

Henry

Wood

2009

2011

2012

2012

2010

12.0

9.8

5.0

4.2

2.4

Sources: Public Utilities Commission of Ohio, Solar Energy Industries Association  
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last year, with new projects
generating 14.6 megawatts,
according to the Solar Energy
Industries Association. A mega-
watt can provide for the elec-
tricity needs of roughly 1,000
houses.

At the same time, there has
been rapid growth in solar
development in Indiana, Mary-
land and New Jersey, among
other states.

“If I’m an investor, the two
states I’m avoiding are Ohio
and Pennsylvania,” said Gary
Lakritz, president of Knollwood
Energy in New Jersey, who
trades renewable energy credits
across the country. “There are
many other places where you
can get more bang for your
buck.”

He lists Maryland, Mas-
sachusetts and New Jersey as
places where regulations are
most favorable to new invest-
ments in renewable energy.

While projects in Ohio are
way down, some still are in the
works.

For example, General Motors
installed a 2.2-megawatt sys-
tem last year at its plant in
Lordstown. There are pending
projects at several big retailers
and office buildings, along with
a succession of residential
rooftop projects. These devel-
opers and owners are moving
forward, despite having fewer
financial advantages than be-
fore.

Ohio adopted its renewable-
energy benchmarks with a 2008
law. The standards were sup-

posed to run until 2025. Several
utilities responded to the initial
law by undertaking big solar
projects right away to fulfill
several years of requirements.
That, combined with the freeze
a few years later, has tanked the
local market, Lakritz said.

“In Ohio, they basically froze
the market in an oversupplied
situation, which is just baf-
fling,” he said.

The problems in the market
translated to a decrease in
value for solar renewable-ener-
gy credits, which are financial
instruments that can be bought
and sold to comply with man-
dates in several states. The
market value of one Ohio SREC
went from a peak of about $400
in 2011 to a current price of $48,
according to SRECTrade.com.

As a result, solar developers
and investors can now get
greater returns by building in
other states.

Facing competition
It is a painful reality for Ohio-

based solar companies because
in business, as in sports, there
is a home-field advantage.

“We’re competing with local
firms in those states,” said Al
Frasz, president of Dovetail
Solar & Wind, an Athens-based
designer and installer of renew-
able-energy systems. “We need
to get licensing, insurance and
workers’ comp to work in other
states, and we have travel
costs.”

To make competitive bids,
his company needs to absorb

HIGHEST-PRICED 
TRANSACTIONS, MARCH 23-29

� 3639 Ridge Mill Dr., Hilliard,
office building
Amount: $11.3 million
Buyer: Atkins Roxbury Associ-
ates LLC
Seller: Mill Run Business Center
LLC

� 5200 Upper Metro Place,
Dublin, office building
Amount: $5.2 million
Buyer: American National Insur-
ance Co.
Seller: 5200 Upper Metro LLC

� E. Hidden Ravines Dr., Lewis
Center, land
Amount: $2.62 million
Buyer: Epcon Hidden Ravines
LLC
Seller: Orange Road Partners
LLC

� 1398 Goodale Blvd., Grand-
view Heights, office building
Amount: $2.1 million
Buyer: Goodale IV LLC
Seller: 1398 Goodale LLC

� 3650 Parkway Lane, Hilliard,
warehouse
Amount: $1.4 million
Buyer: PW Lane LLC
Seller: Cambrand Ltd.
Source: Commerical real-estate information
is compiled by CompuName from county
records. The listings include the largest
transactions in Franklin and surrounding
counties. Some figures are rounded.
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